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Cube Management Adds New York City Office Location 
 
Portland, OR, May 2010, Cube Management has executed an Associate Agreement 
with Scott Bandremer located in New York City, NY.  “By signing this agreement, we are 
continuing with the development of our national sales plan of opening offices in targeted 
locations across the nation based on our strategy of offering sales and marketing 
consulting and recruiting services” said Founder and Managing Partner, Wayne Cozad, 
II.  “This expansion into New York City will help to establish us a national player and 
enhance our ability to provide stronger relationships with our clients and candidates in 
the Northeastern region of the country.” 
 
Scott Bandremer is an experienced sales and marketing recruiter, business owner and 
marketing expert. Scott has over 20 years of progressive sales and new business 
generation experience in the recruitment and placement of permanent and contractual 
IT technical engineers, architects, programmers, project managers, etc with Fortune 
500 firms.  He has a long record of rapid turnarounds and sustainable revenue 
generation accomplishments.  Scott also has extensive expertise in strategic planning, 
sales programs and team development, along with revenue amplification through 
process alignment and tactical partnering. 
 
Scott has served the majority of his career in senior level sales and business 
development roles in the recruiting industry as well as owning and operating a retail 
sales establishment in New York.  Scott’s recruiting client experience includes industry 
leaders such as IBM, ATT, Lucent Technologies, Merrill Lynch, Motorola, and many 
others. 
 
Scott brings many years of professional sales and marketing recruiting and consulting 
expertise to Cube Management and the company is excited to begin working with him to 
develop stronger client relationships in the Northeast territory. 
 
Cube Management helps companies accelerate their sales, by providing the Sales & 
Marketing talent they need to grow their business. Cube is a leading recruiting and 
consulting partner to mid-market and emerging growth companies in the technology, 
manufacturing, healthcare and business service sectors. We work across the spectrum 
of Sales, Marketing and Business Development, providing holistic solutions that drive 
revenue and profit success.  Cube Management combines Strategy, Process and 
People, to produce great results.   
 
For more information visit our website at http://www.cubemanagement.com. 
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